SPEAKING OF SWAGGER: KEYNOTES

Selling with Swagger

The Power of Authenticity to Persuade and Profit
In today’s world, the most detrimental element to successful selling is lack of trust, and nothing
contributes more to it than inauthenticity. In order to build the kind of long term, co-invested and
profitable relationships expected of us, our prospects and customers need to know that we’re
showing them who we really are – and we need to be comfortable and confident in doing it. It’s
time to let go of the negative clichés around selling and instead step into a positively redefined
role fueled by truth, intention and self-belief with our authentic swagger firmly in place.
In her interactive and informative keynote, Wall Street Journal & USA Today bestselling author,
Leslie Ehm, brings her infectious soulful style to shatter the myths around the need for a false front
when building sales relationships. Through inspiring stories and engaging real world examples,
Leslie explains how to free ourselves from the myth of “fake it ‘til they make it”, move from from
pushy to persuasive, and systematically break down the barriers separating the authentic, most
powerful us from the waiting world.
For any organization looking to transform the mindset, approach and potential of their sales
force, Selling with Swagger is the keynote that will not only inspire but truly penetrate the hearts
and minds of your people, and provide the swagger secrets that will help them attain the results
you all want and deserve.
Audiences Will Learn
- How authenticity is directly correlated to the power to persuade
- What stops us from revealing who we really are and what helps to overcome it
- How to eradicate the ‘fake it til you make it’ mindset that causes insecurity and fear
- How to build a personal brand that is both authentic and irresistible to customers
- How to reframe truth as a win for everyone
- A live personal Swagger Assessment

Watch Leslie in action here.
Keynotes can be delivered both virtually and in-person.

